Y BAC HET OBJIAKA?
BAC XKJAET 3ACYXA!

llenuc lllenuH

HezaBucumebiv UT-akcnept



UCTOPUA

KoHuenumna 3apogunacsk B 1960 rogy, c
npeanonoxeHuna [xxoHa MaKKapTu, 4To Koraa-
HMOYAb KOMNbIOTEPHbIE BblYNUCAEHUA ByayT
NPOU3BOANTLCA C MOMOLLbIO «0bLLLEHAPOAHbIX
VTUNUTY,

2007 - bbicTpoOe pa3BUTUE KAaHANOB CBA3U U
pacTywen notpebHOCTU KaK busHeca, TaK u
YaCTHbIX NOJIb30BaTeNen, B rOPU30HTA/IbHOM
MacwTabmnpoBaHMM CBOUX MHOOPMALMOHHDbIX
CUCTEM. n
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OCHOBHBIE CBOUCTBA

e CamoobcnyKnBaHue no TpeboBaHUIO
e LLInpoKknmn ceteBomn AOCTYnN

e ObbeanHeHMe pecypcoBs B Ny/bl

* MrHoBeHHaA 31aCTUYHOCTb

* lamepaembin cepBuUc
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HAIOEJIU MTPOJIABIIbI?

A YTO eC/In OHU FTOBOPAT
neno’?
[TocmoTpum co cBoeM
KOJTOKOJIbHW/
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ObJIAYHbIE MOAEJIN




[TIORYIIATEJ/IN

End

‘ Application
Developers

1Y

. Network

ﬁii | Architects
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Value Visibility to End Users




YTO TEPAET BAIIIA KOMITIAHUA?

* BpemH
e [leHbru

* PbIHOK

|
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[aaS U1 KPYITHOU KOMIIAHUM

e CamoobcnyKnBaHue no TpeboBaHUIO
e ObbeanHeHMe pecypcoB B Ny/bl

* MrHoBeHHaA 31aCTUYHOCTb

* lamepaembin cepBUC
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[aaS 11 CPEAHEW KOMIIAHUU

e ObopyaoBaHME KOPNOPATUBHOIO YPOBHA
Npu CPaBHUTEIbHO HEDOONbLLNX
BIOXKEHMAX

* TonbKO HY)XHble Bam ceTeBble pecypcChbl

e CnocobHOCTb K B3aMMOAENCTBUIO

* 3aWMNLWEHHOCTb KOPNOPATUBHOIO YPOBHA
* MeHble wTtaTt UT-cneumnanncTos
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SaaS JIJI1 MAJIOT'O BU3HECA

e ABTOMaTuU3auUmMA Tpyaa

* [loBbilWeHMe npoaaK bnaronap
aBTOMaTM3aLUUM

e be3s kBannpunumposaHHoro UT-
nepcoHana
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SaaS vs on Prem

cxoaHble AaHHble:
* Cuctema ynpasneHuAa npegnpnatmem
50 nonb3oBatenen

NOEXA/IA!
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SaaS vs on-Prem - /leHbru

| saeawnvuy | Bcero
1000000 50000 000
50 000 000
31 000 000
220 000 11 000 000

 OnPrem 131 000 000
I

ABOHeHTCKanA
naaTa 45 000 27 000 000
27 000 000
n
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SaaS vs on Prem - /leHbru

27 000 000 131 000 000

27 000 000 11 000 000

27 000 000 11 000 000

27 000 000 11 000 000

27 000 000 11 000 000

135 000 000 175 000 000
o
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SaaS vs on-Premise - Bpemsa

a KOHCY/1bTaHTOB Orlri ;iiz';saumo c
bu3Hecom
: : : SaiS
Tect Ha npOMbILLII'IEHHaFI IKCNAyaTaluunAa
NHTErpaumio ¢
busHecom
| - |
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BOITPOCKEI?

Jlenuc lllenuH
+7 (777) 555 3 666
Denis(@cioservice.kz
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